We reached out to the Real Estate Manager to gauge interest in the market. We provided information on
the available opportunities meeting their criteria as well as site specific demographic reports. The following
feedback was provided: Thank you for sending over this information. Unfortunately, this town is not large
enough for our company. We need to have a larger population to consider a site. At least 25,000 in 5 miles.
We have followed up with information highlighting the projected growth rate.
o

Verizon
Talked with their regional director to understand his interest on a location in Giddings. The first time we
spoke with him was back in August and then with a follow up in December. Both times we were told there is
no interest at this time. We have followed up again to let them know about the new opportunity and AT&T's
move and will report back any new feedback we receive.
o Follow Up – GEDC Director has been in communication with Verizon representatives for 2 ½ years
about sites in Giddings. The company was originally interested in Walmart location but was unable
to locate there due to AT & T’s lease agreement with the shopping center. By the time AT & T
moved out and built a stand-alone store, Verizon was focusing their efforts on expansions in East
Texas.

o

Automotive Retailer(s)
GEDC Director has provided outreach and demographic reports on the market to several automotive
retailers, but none have expressed interest in following up.
o One comment received - he plans on driving the market with his local broker out of Austin to see if
a location in Giddings would make sense. His direct quote was "The numbers seem to work based
off your research. I will have our team run reports and plan on touring the market in the next 3-5
weeks." Client decided not to follow up.

o

Hotel Developer
We met with a Hotel developer who will build anywhere in the country. They specifically look for markets
that have a tremendous need for hotels and usually require some type of incentives from the city to build,
but if incentives are available, they will chase any deal down. We are working on a checklist of things they
need to build a hotel and hope to send that to you once it is completed. They have great relationships with
and develop for Hilton, Marriott, and La Quinta Inns & Suites.
o Follow Up – GEDC Director has provided site tour to additional hotel developer site selector. No
follow up from point of contact since meeting in October 2017

o

Developer looking to buy distressed shopping centers
We had a great meeting with a developer who is specifically looking to purchase and redevelop distressed
shopping centers of all sizes. We have built a great relationship with this developer and they will be meeting
with us in our home office to discuss opportunities.
o Discussions stalled. No reason given.

o

National Hair Salon Chain
Retail Strategies ran several demographic reports for National Hair Salon Chain and provided the Giddings
Plaza flyer for him to look over. After reviewing the site and reports, client has decided to move to the next
step and take a tour of the market. Spoke with the group who handles the management and leasing of the
center and they currently have a 2,400 square foot space where we are trying to get National Clothing Chain
in and a 900 SF space that National Hair Salon will be looking at. The 900 SF space became available October
1st. There are no restrictions on a haircut concept. Followed up with National Hair Salon Chain at the Dallas
ICSC show to give/get any more information that may be needed.
o Project stalled. No reason given.

Other Retail & Restaurant Contacts, Outreach
Additional contact with the following retailers and restaurants:
5 Fast Food Restaurants
3 Fast Casual
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1 Drug Store/ Pharmacy Chain
1 Auto Parts Store
4 Supermarkets, including H-E-B
1 fashion retailer
Multiple Motorcycle/ ATV Retailers
o

China Buffet Building – Retail Strategies was able to connect with Ken Stevenson in regard to the former
China Buffet. According to Ken, there is about 2,500 SF that needs to fill in that space. He did also mention
that the Mexican restaurant is on a year to year lease
but that they are great tenants, and he has no plans to
sell the building.
With only 2,500 square feet available, this space will be
a hard pitch to national retailers, given the
configuration of the building (i.e.- the carwash on the
end that is owned by Ken's brother.) The space,
however, may be appealing to a local/regional
restaurant possibly looking to add a 2nd store. From a
national retailer standpoint, it will most likely not be
conducive to the national brands requirements.
Follow Up: Property eventually filled by Hoa Son
Chinese Food Restaurant

o

Capital One Bank Building - Calls are not being returned by listing agent, who is with CBRE.
Follow Up – Property purchased by Giddings area buyer and building demolished for future use as office
space
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Retail & Restaurant Recruitment

The ELEPHANT IN THE ROOM: H-E-B
Rumors abound when a city doesn’t have an H-E-B. Some rumors are universal. Some hit close to home. Whose
fault is it? What can the EDC do about it? Why doesn’t the city have an H-E-B? Doesn’t anyone care?
We care through action and we act within the scope of the laws that define our mission of generating wealth for
the community. So yes, we have a mission, but what about the “social contract?” What are we DOING to bring
an H-E-B to Giddings. The community NEEDS an H-E-B! The GEDC board and staff, as well as members of the
community have had many conversations with H-E-B over the years. There is even a FB Page: “I Want an H-E-B in
Giddings.” We are on H-E-B’s radar!
Unlike typical retailers seeking new franchisees, H-E-B doesn’t promote their expansion plans or list on their
website their expansion criteria, but by studying the company and through our many conversations with
company representatives, we have developed a pretty good list of areas that we need to improve in order to
attract new grocers to the region. H-E-B is not the only grocer who doesn’t see Giddings as a viable option for
expansion, as other grocers have indicated that our community doesn’t meet their qualifications either (see
following email correspondence).
So what do we DO about that? By developing the healthcare, commercial infrastructure and communications
sectors, revitalizing downtown, improving property valuations, increasing the tax base, and supporting the
airport’s capacity to expand its customer base, the GEDC is developing the community and strengthening its
economy. A strong economy contributes to local ownership and re-investment; increases business retention and
resiliency; reduces food scarcity; increases the median wage, buffers consumers against price increases through
the addition of replacement goods; and adds rooftops.
We aren’t going to attract an H-E-B today; and maybe not another grocer either, but we are laying the
groundwork so that that may not be the case someday in the near future.
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CONTACT INFORMATION
REDACTED TO PROTECT
CLIENT CONFIDENTIALITY
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CONTACT INFORMATION
REDACTED TO PROTECT
CLIENT CONFIDENTIALITY

Industrial Development: Recruitment

MARKETING AND ATTRACTION
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The GEDC signed a contract with site location consulting firm,
WEDA to assist with connecting the GEDC to expanding or
relocating industrial/ manufacturing companies. The contract included receiving industry leads, meetings
with site selectors, opportunities to attend industry trade shows at no or low cost and promotion on the WEDA website and
in industry magazines.
Due to delays beyond the GEDC’s control in developing the Giddings 290 Business Park and a lack of funding to complete
the infrastructure necessary, the GEDC decided to take a
hiatus from promoting the city for industrial development.
Now that the lift station installation is complete and once
the EDA federal grant is formally announced, the GEDC
and the city can move forward with soliciting bids for the
installation of the water lines and fiber optic to the park,
and will be able to begin once again aggressively recruiting
industrial companies to the city.
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Industrial Development

ISSUES AND FACTORS AFFECTING NEW LOCATION PROJECTS
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Anatomy of a Deal

C & J Energy Services/ Cased Hole Solutions
“Sometimes What Doesn’t Happen is Where You Find the Win-Win” – Tonya Britton, GEDC Executive Director
Situation
It is typical that a city decides to purchase property for industrial/ business development when approached by an
industrial client seeking to locate in an area and who has been unable to find suitable land. Land may be
unsuitable because it is cost prohibitive, lacks utilities, or has issues with zoning, TXDOT or other regulatory,
flooding or other issues. Such was the case with the GEDC and C & J Energy Services, the parent company of
Cased Hole Solutions.
Cased Hole Solutions was operating out of a facility on Highway 77 North when the company was purchased by
C & J Energy Services. C & J approached the GEDC in 2012-13 regarding a desire to purchase 20 acres of land in
the city limits. The GEDC offered a $275,000 incentive to assist the company with build-out of a facility. At a
minimum, the company would have been required to create 23 new jobs.
Unable to help the company secure an appropriate location, by June 2014, the GEDC Board began to eye the
purchase of a 150+ acre estate that had recently come on the market. The new GEDC executive director was
hired with a June 1 start date and only one month later, the GEDC secured approval to purchase business park
property. On September 30, 2014, the GEDC closed on the property, which is located on the north side of
Highway 290 across from Highway 226, and paid approximately $1.7 million via a $2million, 15-year acquisition
and development loan. The GEDC secured a loan through the four local banks. Classic Bank began as the lead
bank, before transitioning over to First National Bank of Giddings. The GEDC Board voted to have the Executive
Director serve as the Project Manager on the development of the park.
I served in this role until late 2016 when the GEDC’s management of the park was placed on hold to allow the
city to pursue funding for the lift station. The city awarded bids and the lift station installation was completed in
Fall 2019. Since then, the city and the GEDC have been working to secure a federal Economic Development
Administration grant to fund a water line extension to bring water lines and fire suppression to the park.
Let’s take a look back to 2014 when the GEDC Board was still in pursuit of C & J Energy Services/ Cased Hole
Solutions aka Project Brown: C & J/ Cased Hole Solutions
About the Applicant (As of August 2014)
C & J Spec-Rent Services, Inc. 3990 Rogerdale Road, Houston, TX 77042 Tel 713.325.6000
C&J Energy Services Ltd., formerly C&J Energy Services, Inc., is a provider of hydraulic fracturing, coiled tubing,
wireline and other complementary services with a focus on well completions. The Company also manufactures,
repairs and refurbishes equipment and provides oilfield parts and supplies. The Company operates in three
segments: Stimulation and Well Intervention Services; Wireline Services; and Equipment Manufacturing.
Stimulation and Well Intervention Services segment provides hydraulic fracturing, coiled tubing, and other well
stimulation services. Wireline Services segment provides cased-hole wireline and other complementary services,
including logging, perforating, pipe recovery, pressure testing and pump down services. Equipment
manufacturing segment constructs oilfield equipment, including hydraulic fracturing pumps, coiled tubing units
and pressure pumping units. The Company operates in oil and natural gas producing regions of the continental
United States.
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Timeline for Conducting Due Diligence on Property
The property came under contract in July 2014. Prior to finalizing the purchase in September, I began
conducting due diligence on the property. Major issues identified (most now resolved) included:














Green Box -3 ½ acres of frontage still belonged to the Railroad. To gain commercial access to the
property, I negotiated with railroad for purchase of land. Mittasch estate (seller) agreed to pay ½ cost of
purchase
Blue Outline – The thick blue outline shows the 80 acres C & J requested to purchase from the GEDC.
This area comprises the roughly 75% of buildable land and at the time was in Lee County, and entirely
outside of the city limits. The land has since been annexed and a flood plain mitigation plan developed
to reclaim the frontage. Note: Unless this area were to be annexed, neither the city nor the GEDC
would gain personal or real property taxes generated from development. Restrictive covenants would
have to be negotiated into the sales contract. Property was eventually annexed.
Black Outline – Park property within the city limits.
Yellow Lines- Pipeline and AT & T easements existed across property. Our attorney, Charlie Crossfield,
was able to negotiate the release of easements l 2015-2016
Orange Line – Water access to the park for fire suppression remains limited until we can extend water
on the north side of Highway 290 from Tractor Supply to the frontage. In 2016, the GEDC contracted
with engineer to bore under Highway 290 to bring water from south Hwy 290. In 2020, GEDC and City
were tentatively awarded a grant to cover cost of water line extension along north side to create
“looped system.” This will provide redundancy for front of park with water accessible from north and
south
Blue Curved Line – Due to amount of acreage and slope, a lift station is required to provide appropriate
access to sewer services to back of park. The GEDC Board agreed to install a 3-pump lift station to serve
the park and residential once the Bon Ton lift station is taken offline. Project funded by City of Giddings
and Community Development Block Grant.
Lee County Water Supply – The GEDC & City petitioned for transition of the Certificate of Convenience
and Necessity (CCN) so that the city will legally be allowed to provide water into the park. City received
approval from TCEQ, LCWS and Public Utilities
Flood Plain – GEDC engineer BEFCO coordinated with FEMA and TCEQ to develop a flood plain
mitigation plan with detention ponds. GEDC can reclaim frontage east of the entrance; Land to the
west will remain “unbuildable” and will be used as green space to buffer between development and
surrounding properties
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Client Negotiations
As the GEDC Executive Director, I managed the development of the business park, while GEDC Board Member
Carl Rost (Classic Bank) and GEDC Board President John Simmang (Nitsche Group) managed the relationship with
C & J Energy Services. These negotiations led to a client proposal to purchase 80 acres of property, all located in
Lee County, for a price of approximately $9,400 an acre. The company proposed erecting three buildings,
creating a parking lot, and using a laydown yard on 40 acres. The remaining 40 acres would remain
undeveloped. The company would create an access road to CR 133.
The company requested that the GEDC fund and complete the build-out – to the property line - within a time
frame of 6 months to one year from client’s purchase of property, and that the GEDC pay the 5 year taxes on the
agriculture land roll-back.
Based on the company’s request and our engineer’s cost estimates, I assessed the initial costs to the GEDC to be:
$275,000 - Client Incentive
$1.7 million – Property Purchase

(GEDC to be reimbursed $752,000 by client for 80 acres)

$1.5 million – Bring water lines along the north side of Highway 290 from Tractor Supply to the corner of
property under consideration by developer (see pink line below)
$1.2 million - Lift station, deceleration lane, signal light, release of pipeline easements, water lines from south
side of Highway, electrical to park frontage, release of CCN from LCWS
$750,000 – Develop concrete entrance and bring concrete road to corner of property
SUMMARY: Potential Costs to GEDC and Time Commitment Required
1.
2.

3.
4.
5.
6.
7.

Estimated Initial Cost to GEDC for Property Purchase and Basic Infrastructure: In Excess of $5,425,000
After $1.7 million expenditure on property purchase, reserve funds remaining in GEDC account:
Approximately $1.5 million with an annual debt service of $200,000 per year on the $2million loan (15 year
commitment at prime plus one)
Potential revenue generated from sale of land to C & J Energy Services: $725,000
Potential revenue generated from real and personal property taxes and sales tax (without annexation): $0
Approximate build-out time: Minimum of 18 months
Number of new jobs created: Unknown
Other variables unknown at time of negotiation:
o Time and viability for release of Certificate of Convenience and Necessity from Lee County
Water System/Public Utilities/ TCEQ
o Release of pipeline and AT & T easements
o Type/ Cost/ TXDOT Approval for Signal Light (Mast Arm 2x the cost of a Spanwire)
o Cost for installation of electric lines, gas lines, industrial lighting and fiber optic/ broadband
into the park
o Cost for monument signage
o FEMA Flood Plain Mitigation costs and requirements for land in Cummins Creek watershed.

Additional issues
(1) Annexation agreement
 Is city willing to forego annexation for two years, conditioned upon C&J (i) acquiring the
Property and (ii) continuing to operate the existing business (Cased Hole Solutions) without a
material reduction in size, scope, or economic impact.
(2) EDC real estate contract
 Assignment must be consented to by City, unless to a subsidiary;
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Who bears responsibility for 5-year rollback taxes as ag property converts to commercial
development GEDC required to fund build-out as outlined based o expenditures list above
within a reduced time frame?
(3) Performance Agreement
 Will EDC be required to pay incentive up front or to make staggered payments to C&J based
upon performance milestones, and minimum number of jobs created
 Will C & J sign performance agreement for job creation; capital investment; other

80 acres of county land in the park
identified by C & J for purchase.
Remaining land in city limits is mostly
in flood plain with pipeline and AT & T
easements
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Outcomes
The GEDC, in consultation with City Council, chose to close on the busines park property (aka Mitasch Estate) on
September 30, 2014 with the understanding that, should negotiations with the client fall through, the property
could be developed with assistance from state and federal grants. Leaders viewed the project as a long-term
investment.
Justification for Purchase: The city and the GEDC board recognized the need to own commercial property to
attract commercial/ light industrial projects, and potentially for affordable housing.
In December 2015, after months of discussions, the GEDC and C & J Energy Services terminated negotiations due
to the prohibitive cost of build-out, the company’s reticence to sign a performance agreement committing to
create a minimum amount of job creation, the expense of rollback taxes, and the company’s unwillingness to
commit to allowing the property to be annexed into the city. The time the GEDC would need to secure additional
financing to complete the infrastructure and the time for development conflicted with the company’s timeline.
Without annexation or job creation, the City would have received few benefits from the project. The GEDC
would have been in the position of committing substantial resources to a project that demonstrated
extraordinarily little return on investment. Additionally, to meet the client’s build-out requirements, the GEDC
would have had to renegotiate and substantially increase its original loan, which would have impacted the
organization’s ability to support more lucrative projects in the future.
Prior to terminating negotiations, the following options with job creation and capital improvement performance
agreement required were considered and rejected:
1.

2.
3.

Sell the entire park property to C & J Energy Services for up to $1million “as
is,” thereby reducing the debt service on the loan by half and saving the
GEDC several million in build-out costs
Reduce the amount of land to be sold to C & J and locate the company closer
to the business park frontage, thereby reducing build-out time and costs
Sell C & J 80 acres of raw property “as is” for $1 and with no obligation on
the part of the GEDC to provide infrastructure

As negotiations stalled, C & J sought and secured 9.85 acres of property on Highway 290 east of the city, behind
Bobbie Lehman Trucking, and erected a single metal building on land located in the county. Subsidiary
CasedHole Solutions reduced its personal property inventory but maintained activity within the city limits until
2019 when its Giddings’ operations were closed and the facility on Highway 77 north was sold. The property on
Highway 77 is now a self-storage facility.
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The city has since completed installation of the lift station and it is operational. The GEDC is moving forward with
development of the property as funding allows. As co-applicants, the City and the GEDC are finalizing the
acquisition of a $1.8 million federal economic development administration grant to complete the installation of
water lines along the north side of the highway. The GEDC has committed $500,000 to that project and is
considering refinancing its existing loan to fund additional development.
After Action Assessment
Occasionally, projects are easy and move forward to completion on schedule and under budget; however, more
often than not, when the GEDC enters negotiations with a client, unforeseen complications arise, or are
discovered at some point within the process. In this case, in addition to property development matters, the
GEDC had reservations about the solvency of the company and was aware of extenuating factors that were likely
impacting the company’s hesitance to sign a performance agreement. Unfortunately, due to confidentiality of
client negotiations and professional discretion, the GEDC is often unable to comment or “explain ourselves,” at
the point in which community stakeholders most want information.
At the time, I recommended that the GEDC move thoughtfully forward in a fiscally sound manner and make
every effort to minimize risk. In hindsight, I believe that the company and the GEDC made the right decisions
and each ended up exactly where they needed to be. Workers employed by C & J retained their jobs (at least
until the industry downturn in 2016) and Lee County retained a valuable oilfield services company. C & J found
developable land and the GEDC acquired land for future development. Most importantly, the GEDC remained
financially solvent with the capacity to assist the 90+ projects that succeeded this one. Of all recommendations
I’ve made to the board, this was the hardest, easiest decision. I knew that I personally and the board would carry
the blame for the project not coming to fruition. This is the leadership that I learned serving in the military, and I
own it.
We never received the rumored 200-300 jobs or spin-off businesses that some claimed would accompany this
project; however, given the business’ financial situation and its concurrent attempts to off-shore its assets, those
were likely “pie in the sky” claims. In June 2014, just when I began as this job, C & J Energy Services announced
plans to combine with Nabors Industries, a Bermuda-based company. Two years later, the company fell into
bankruptcy. It’s not unlikely that we could have ended up with property tied up in litigation as the company
sought to restructure its debt and divest its assets. Sometimes success isn’t what happens. It is what does not.
Avoiding Pitfalls
In June 2014, just as the GEDC began investigating the purchase of the Mittasch Estate and right after the Nabors
deal was announced, C&J traded for more than $33 a share. By 2016, after the oil crash hit, the struggling stock
was selling for less than $2 per share.
While all deals carry some risk – and not every one of our projects have survived – this particular project is a
“case study” in why the GEDC and the City of Giddings should both embrace and be wary of investing resources
in companies that are highly dependent upon the ebbs and flows of a cyclic industry. While some oilfield-related
jobs – i.e., pipeline integrity – thrive even during downturns, those that are resource-dependent and driven more
by the global operating environment than by agreements with the local municipality or economic development
organization pose a considerable risk that should be thoroughly vetted before investments are committed or
promises made.
As the fiscal agent for a substantial amount of the city’s sales tax revenue, it is the GEDC Board’s responsibility to
understand which companies are good investments and to have the knowledge and strength of character to
ensure that our limited resources are committed to sustainable projects that have the highest likelihood of
providing a good return on our investment.
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June 2014 C & J Energy Services Attempts Merger with Bermuda-Based Company
AC& J Energy Services, Inc. a Delaware corporation, attempts merger with Bermuda-based Nabors Industries,
Ltd. C & J would survive as a wholly owned subsidiary of Red Lion, organized under the laws of Bermuda.
October 2014 Scuttled ‘inversion’ deals pile up in wake of Treasury rules
WASHINGTON (MarketWatch) — Tax “inversions” are imploding in the wake of rules issued last month by the
Treasury Department, with four such deals canceled since the Obama administration unveiled the regulations…It
was the latest such case of an inversion — in which a company moves its legal address abroad to avoid higher
taxes — being scrapped. Texas-based C&J Energy Services Inc. US:CJES meanwhile, is going ahead with its
combination with Nabors Industries, Ltd. NBR, +3.79% , which will allow it to move to Bermuda. That deal was
announced in June 2014.
November 2014 C & J Energy Services Solicits Alternative Proposals to Purchase the Company; C & J Energy
Services Announces Solicitation of Alternative Proposals HOUSTON, Nov. 26, 2014 /PRNewswire/ -- C&J Energy
Services, Inc. ("C&J" or the "Company") (NYSE: CJES) announced today that it has begun soliciting alternative
proposals to purchase the Company, or a controlling stake in the Company, that are superior to its proposed
combination with Nabors' completion and production services business (the "Proposed Nabors Transaction").
The Company has engaged Morgan Stanley to assist in the solicitation
March 2015 Obituary: CEO Josh Comstock Dies
CEOs since Josh Comstock died in March at age 46. The Houston company, which has had two other, will later
sought Chapter 11 protection in an effort to shed crippling debt it took on to complete what proved to be an illtimed acquisition. Comstock had hoped the company would grow into one of the world's top three or four
onshore oil field services providers - but the crash in oil prices, followed by his death from acute bacterial
pneumonia, kept that hope from being realized.
July 2016 C & J Energy Services to Seek Chapter 11 Protection C&J, together with certain affiliates, filed for
Chapter 11 protection in the United States seeking to restructure US$1.4 billion in secured debt. At the same
time, C&J also sought the protection of the Bermuda and Canadian courts through provisional liquidation and
CCAA procedures respectively.C&J Energy Services says it will file for bankruptcy by the end of the week as it
struggles to recover from the industry's extended downturn and the sudden death earlier this year of the
company's founder and chief executive.
December 2016 C & J Energy Services to Exit Chapter 11 Bankruptcy
C&J Energy Services, an oilfield services company with its operational headquarters in west Houston, announced
that the bankruptcy court had approved its reorganization plan and that it expects to exit Chapter 11 in early
2017. C&J entered Chapter 11 in July 2016. The company provides onshore well construction and completion
services. In addition to being hard hit by the downturn in oilfield activity in the past couple of years, it also
suffered from the blow of the sudden death in March 2016 of its charismatic founder and Chief Executive
Officer, Josh Comstock. In the reorganization plan, $1.4 billion of debt will be converted to equity, $200 million of
new equity will be raised through a rights issue, and $100 million bank facility will be put in place.
October 2019 C & J Energy Services and Keane Shareholders Approve Merger, Announce New Company Name
HOUSTON - C&J Energy Services and Keane Group announced that the shareholders of both companies
approved all of the proposals necessary for the closing of the previously announced all-stock merger of equals
between Keane and C&J. The merger of equals is anticipated to close on October 31, 2019, following the
satisfaction of other customary closing conditions. Upon the closing of the merger, C&J and Keane will create a
new leading well completion and production services company to be called NexTier Oilfield Solutions Inc. NexTier
Oilfield Solutions’ common stock will trade on the New York Stock Exchange under the ticker symbol “NEX”.
2019- CasedHole Solutions Ceases Operations in Giddings and Sells Property
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Industrial Development

GIDDINGS 209 BUSINESS PARK

Page | 142

168 acres of Mittasch Estate

















Hwy 290 & Hwy 226

$10,000 acre

3.44 acres of U.P. Property Hwy 290 Frontage
$10,000 acre
$2 Million Bond
$200,000 annual debt service (approx.)
Access to water –Lee Co Water Supply releases Certificate of Convenience and Necessity to City of
Giddings
Pipeline Easement Released and AT&T Easement Released
Two Taxing Jurisdictions
County Property annexed
Site will become a Reinvestment Zone with Tax Abatements
Multiple Agencies – TXDOT; U.P. GEDC; Other
Water brought in under Hwy 290
Sewer extended into the park
Traffic Impact Analysis Complete
Deceleration Lane on Hwy 290 with entrance to property
Span Wire Signal Lights
Lift Station – Community Development Block Grant
Flood mitigation plan with detention ponds
Cash Flow Analysis, Feasibility Studies and Build Out Schedule Evolve

Page | 143

Giddings Economic Development Corporation
Capital Budget Actual Expenditures-290 Industrial Park
Date
Check No.
06/27/2014 5797
08/28/2014 5818
09/09/2014 5828
09/15/2014 2005-105
09/18/2014 5839
09/29/2014 5844
10/03/2014 EFT
10/03/2014
10/30/2014 5858
11/17/2014 5881
11/17/2014 5882
12/22/2014 5906
01/19/2015 5918
01/19/2015 5919
03/06/2015 5939
04/02/2015 5945
05/26/2015 5961
05/26/2015 5962
06/11/2015 5966
06/11/2015 5967
06/23/2015 5969
06/24/2015 5974
07/17/2015 5981
07/17/2015 5982
08/06/2015 5991
09/09/2015 6002
09/29/2015 6011
10/31/2015 6018
10/31/2015 6019
12/21/2015 6027
12/31/2015 6029
12/31/2015 6030
02/04/2016 6037
02/17/2016 6042
02/22/2016 6043
02/22/2016 6044
03/17/2016 6047
04/07/2016 6050
04/07/2016 6051
04/07/2016 6054
05/05/2016 6058
05/05/2016 6059
05/12/2016 6064
08/22/2016 6079
08/22/2016 6081
9/16/2016 6091
9/16/2016 6094
9/30/2016 6099
9/30/2016 6100
9/30/2016 6105
1/9/2017
6123
1/23/2017 6125
1/23/2017 6128
3/9/2017
6375
3/17/2017 6136
3/23/2017 6138
3/23/2017 6139
4/22/2017 6145
4/22/2017 6146
4/22/2017 6149
5/12/2017 6152
5/12/2017 6154
5/12/2017 6155
7/26/2017 6066
08/11/20176171
6171
9/1/2017
6178
9/27/2017 6183
12/8/2017 6194
2/28/2018 6215
10/5/2018 6267
9/30/2019 JE
10/17/2019 6350
2/11/2020 6360

Vendor
Bott's Title
Befco Engineering, Inc.
Holtkamp Realty Consultants
Purchase of Mittasch Estate
Befco Engineering, Inc.
Befco Engineering, Inc.
UPRC
Mittasch Estate
Befco Engineering, Inc.
Texas Department of Transportation
Texas Department of Transportation
Befco Engineering, Inc.
Befco Engineering, Inc.
O'Malley Engineers
Befco Engineering, Inc.
Befco Engineering, Inc.
Card Service Center
Befco Engineering, Inc.
Befco Engineering, Inc.
Befco Engineering, Inc.
Befco Engineering, Inc.
O'Malley Strand Associates, Inc.
Befco Engineering, Inc.
Befco Engineering, Inc.
O'Malley and Associates
Befco Engineering, Inc.
O'Malley Strand Associates, Inc.
Befco Engineering, Inc.
O'Malley Engineers
Befco Engineering, Inc.
O'Malley Strand Associates, Inc.
Supak Construction
O'Malley Engineers
Texas Department of Transportation
Supak Construction
Befco Engineering, Inc.
Befco Engineering, Inc.
Newman Keng
Alliance Geotechnical
O'Malley Strand Associates, Inc.
Alliance Geotechnical
Newman Keng
Befco Engineering, Inc.
Troy Behrends
Befco Engineering, Inc.
Befco Engineering, Inc.
Aaron Concrete
Newman Keng
Alliance Geotechnical
Befco Engineering, Inc.
Befco Engineering, Inc.
Befco Engineering, Inc.
Troy Behrends
Befco Engineering, Inc.
Newman Keng
Aaron Concrete
Befco Engineering, Inc.
Horizon Environment
Befco Engineering, Inc.
Troy Behrends
Taylor and Associates
Befco Engineering, Inc.
Alliance Engineering
Alliance Engineering
New Horizon Environmental
Jerry Sassman
Alliance Engineering
Befco Engineering, Inc.
Befco Engineering, Inc.
Befco Engineering, Inc.
Journal Entry
Business Processes
Bluebonnett Electric

Total Expenditures

Description

Amount
20,000.00
2,732.50
Invoice H14-144
2,500.00
1,652,427.24
7,587.50
2,432.50
Purchase 3.4 acres for easement to Mittasch Estate
67,460.00
reimbursement for 3.4 acre purchase
-33,730.00
8,335.00
Design/construction
9,788.00
VOID: Design/construction
0.00
11,360.00
21,737.50
Invoices 0010534 and 0010577
2,625.00
4,000.00
Donation Agreement
4,000.00
Signs in a Day
2,597.60
Donation Agreement
9,317.50
Invoice date April 7, 2015
9,322.50
Befco Job 14-6168-10
2,825.00
Befco Job 14-6168.12
4,377.50
Utility improvements
2,494.80
Befco Job 14-6247.5
560.00
Befco Job 14-6168.13
2,932.50
Utility improvements
2,740.20
2,922.50
Utility improvements
4,355.35
3,875.00
1,040.00
10,052.50
Utility improvements
2,647.19
Water line improvements
80,313.75
Utility improvements
133.86
Design/construction
2,500.00
Water line improvements
8,923.75
3,975.00
3,682.50
83,894.40
Project Management
880.00
961.25
Project Management
240.00
20,790.00
1,155.00
Lawn Maintenance
850.00
60,997.50
3,202.50
60,997.50
63,103.50
Project Management
280.00
735.00
551.25
6,157.50
Lawn Maintenance
1,750.00
2,100.00
39,453.00
16,775.00
2,415.00
2,887.10
1,045.00
500.00
Environmental
5,000.00
1,155.00
Soil Testing
2,010.00
Soil Testing
280.00
925.00
400.00
Soil Testing
870.00
6,500.00
1,522.50
Topographic Survey
3,500.00
Audit JE to roll EDC fund balance including correction related to back dated checks.
21,236.00
Work Order number 91395263
1,700.00
Resolution 446-2020 installation of electric lines
14,781.00
Land Purchase

2,376,444
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SUBJECT

TASK

DESIGNEE(S)

COMMENTS

Master Plan

BEFCO & GEDC Board
with City Approval
BEFCO & GEDC Board
with City Approval
BEFCO & GEDC Board
with City Approval

Approved

Platting

Preliminary Plan
Final Plan

Approved
Approved
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An Overview

GIDDINGS ECONOMY 2019-2020

Pre-Covid - https://www.bestplaces.net/health/city/texas/giddings

Giddings has an unemployment rate of 3.1%. The US average is 3.7%.
Giddings has seen the job market increase by 0.4% over the last year. Future job growth over the next ten years
is predicted to be 33.9%, which is higher than the US average of 33.5%.
Tax Rates for Giddings
- The Sales Tax Rate for Giddings is 8.3%. The US average is 7.3%.
- The Income Tax Rate for Giddings is 0.0%. The US average is 4.6%.
- Tax Rates can have a big impact when Comparing Cost of Living.
Demographics in Giddings
The population is 5,010. There are 949 people per square mile aka population density. The median age in
Giddings is 33.2, the US median age is 37.4. The number of people per household in Giddings is 3.1, the US
average of people per household is 2.6.
Income and Salaries for Giddings
- The average income of a Giddings resident is $17,291 a year. The US average is $28,555 a year.
- The Median household income of a Giddings resident is $36,406 a year. The US average is $53,482 a year.

Family in Giddings
- 46.2% are married
- 10.2% are divorced
- 33.2% are married with children
- 17.8% have children, but are
single
Race in Giddings
- 40.7% are white
- 18.0% are black
- 0.2% are asian
- 0.0% are native american
- 0.2% claim Other
- 39.2% claim Hispanic Ethnicity
- 1.7% Two or More Races
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Politics & Voting in Giddings, Texas
The Political Climate in Giddings, TX is Somewhat conservative. Lee County, TX is Moderately conservative. In Lee
County, TX 20.9% of the people voted Democrat in the last presidential election, 76.2% voted Republican, and
the remaining 2.9% voted Independent. Lee county vis Moderately conservative and voted Republican in the
previous five Presidential elections. In the last Presidential election, Lee county remained overwhelmingly
Republican, 76.2% to 20.9% Texas is Somewhat conservative.
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Health in Giddings
The health of a city has many different factors. It can refer to air quality, water quality, risk of getting respiratory
disease or cancer. The people you live around can also affect your health as some places have lower or higher
rates of physical activity, increased alcohol intake, smoking, obesity, and cancer rates.
PHYSICIANS PER CAPITA
There are 30 physicians per 100,000 population in Giddings. The US average is 210 per 100,000 people.
HEALTH COST INDEX
The annual BestPlaces Health Cost Index for the Giddings area is 80.9 (lower=better). The US average is
100.
80.9 / 100
Example: 110 = 10% more expensive than national average.
WATER QUALITY INDEX
The annual BestPlaces Water Quality Index for the Giddings area is 79 (100=best). The US average is 55.
79 / 100
Note that this is a measure of Watershed quality, not the water that comes from your faucet. The EPA
has stated that a healthy watershed is closely related to drinking water quality. The EPA has a complex
method of measuring watershed quality using 15 indicators such as pH, chemicals, metals, and bacteria.
SUPERFUND INDEX
The annual BestPlaces Superfund Index for the Giddings area is 98 (100=best). The US average is 87.
98 / 100
The EPA's Superfund program is responsible for cleaning up some of our nation's most contaminated
land. Our index is based on the number of active Superfund sites (over 15,000 in the United States),
with particular attention paid to those on the National Priorities List which pose the greatest health
danger.
COMMUTE TIME
Commuting can effect your health. The average person in Giddings commutes 25.7 minutes one-way,
which is shorter than the US average of 26.4 minutes.
The typical American commute has been getting longer each year since 2010. The average one-way
commute in Giddings takes 25.7 minutes. That's shorter than the US average of 26.4 minutes.
How people in Giddings get to work:
- 77.6% drive their own car alone
- 14.3% carpool with others
- 7.2% work from home
- 0.0% take mass transit
AIR QUALITY INDEX
The annual BestPlaces Air Quality Index for the Giddings area is 70 (100=best). The US average is 58.
70 / 100
This is based on new measures of hazardous air pollutants from the EPA, called the National Air Toxics
Assessment. This analysis models respiratory illness and cancer risk down to the zip code level, providing better
detail and insight than the previous analysis based solely on results from air monitoring stations.
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Housing in Giddings, Texas
The median home cost in Giddings is $137,600. Home appreciation the last 10 years has been 35.1%. Home
Appreciation in Giddings is up 6.4%.
Average Age of Homes
- The median age of Giddings real estate is 40 years old
The Rental Market in Giddings
- Renters make up 29.5% of the Giddings population
- 2.4% of houses and apartments in Giddings, are available to rent
Sales Tax Can Be Used To Fund Affordable Housing: Housing where the occupant is paying no more than 30
percent of gross income for housing costs – mortgage; taxes, insurance and utilities.
Housing (with or without rehabilitation) qualifies as affordable if it (1) is purchased by a low-income, first-time
home buyer who will make the housing his or her principal residence; and (2) has a sale price that does not
exceed the mortgages limit for type of single family housing for the area under HUD's single family insuring
authority under the National Housing Act
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